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Disclaimer

DISCLAIMER

This presentation and the information contained herein are for information purposes only and do not constitute a prospectus or an offer to sell or a solicitation of an offer to buy or subscribe for any securities of Allgeier SE or Nagarro SE. This presentation is not directed to,
or intended for distribution to or use by, any person or entity thatis a citizen or resident or located in any locality, state, country or otherjurisdiction where such distribution, publication, availability or use would be contrary to law or regulation of such jurisdiction or which
would require any registration or licensing within such jurisdiction. Any failure to comply with these restrictions may constitute a violation of the laws of otherjurisdictions. Any securities to be distributed in connection with this transaction have not been and will notbe
registered underthe U.S. Securities Act of 1933 (asamended) or the laws of any state of the U.S. Neither Allgeier SE nor Nagarro SE intends to register any securities referred to hereinin the U.S.

This presentation is being distributed to, and is directed only at, persons in the United Kingdom ("U.K.") in circumstances w here section 21(1) of the Financial Services and Markets Act 2000 does not apply. This document does not constitute an offer document or an offer
of securities to the publicin the U.K. to which section 85 of the Financial Services and Markets Act 2000 of the U.K. appliesand is not, and should not be considered as, a recommendation that any person should subscribe for or purchase any securities. Thisdocumentis
being communicated only to (i) persons who are outside the U.K;; (i) persons who have professional experience in matters relating to investments falling within article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005 (as amended)
(the "Order") or (jii) persons within the scope of article 43 of the Order or (iv) high net worth companies, unincorporated associations and other bodies who fall within article 49(2)(a) to (d) of the Order (all such persons together being referred to as "Relevant Persons"). Any
investment or investment activity to which this document relates is available only to and will be engaged in only with Relevant Persons, and any person who is nota Relevant Person must notact or rely on this communication or any of its contents. This document should not
be published, reproduced, distributed or otherwise made available,in whole or in part, to any other person without the prior consent of Allgeier SE or Nagarro SE.

No representation or warranty, express or implied, is made as to the fairness, accuracy, completeness or correctness of the information contained herein, and no reliance should be placed on it. Neither Allgeier SE nor Nagarro SE nor any of their affiliates, advisers,
connected persons or any other person accepts any liability for any loss howsoever arising (in negligence or otherwise), dire ctly or indirectly, from this presentation or its contents or otherwise arising in connection with this presentation.

Certain financial data included in this presentation consists of non-IFRS financial measures. These non-IFRS financial measures may not be comparable to similarly titled measures presented by other companies, nor should they be construed as an alternative to other
financial measures determined in accordance with IFRS. You are cautioned notto place undue reliance on any non-IFRS financial measuresincluded herein.

All Allgeier related financial information mentioned in this presentation refer to the financials of Aligeier post spin-off of Nagarro group unless stated otherwise. The figures for the years 2017 to 2019 and for the first halfyear 2020 have been prepared primarily by splitting
the Combined Financial Statements (as defined below) of the new Nagarro group from the consolidated Allgeier group financials.

Nagarro related financial information mentioned in this presentation refers to the financials of Nagarro post spin-off unless stated otherwise. The Nagarro financial information for the fiscal years 2017 to 2019 has been derived from the audited combined financial
statements of Nagarro for the fiscal years 2017 to 2019 (the “Combined Financial Statements”). The Nagarro financial information for the nine-month period ended September 30, 2020 (the “Q3 Financial Information”) has been derived from the consolidated interim
financial statements of Nagarro.

This presentation contains forward-looking statements. These statements are based on the current views, expectations, assumptions and information of the management of Allgeier SE and Nagarro SE. Forward-looking statements involve known and unknown risksand
uncertainties and, therefore actual results, performance or events may differ materially from those described in such statements due to, among other things, changes in the general economic and competitive environment, risks associated with capital markets, currency
exchange rate fluctuations, changesin international and national laws and regulations, in particular with respect to tax laws and regulations, affecting Allgeier SE and/or Nagarro SE, and other factors. Neither Allgeier SE nor Nagarro SE undertake any obligation to update
any of the forward-looking statements.

Any assumptions, views or opinions contained in this presentation represent the assumptions, views or opinions of Allgeier SE or Nagarro SE as of the date of this presentation and are subject to change without notice. All information not separately sourced is from Allgeier
SE orNagarro SE data and estimates. Marketand marketshare data is based on company internal estimates derived from own analysis and aggregation of internal and external market data, including data from third-party sources. Third party industry publications, studies
and surveys generally state that the data contained therein have been obtained from sources believed to be reliable, but that there is no guarantee of the accuracy or completeness of such data. While Allgeier SE and Nagarro SE, as the case may be, believe thateach of
these publications, studies and surveys has been prepared by a reputable source, neither Allgeier SE nor Nagarro SE orany other party has independently verified the data contained therein. Accordingly, no reliance should be placed on any of the industry or marketdata
contained in this presentation. Information contained in this presentation related to past performance is notan indication of future performance. The information in this presentation is notintended to predictactual results, and no assurances are given with respect thereto.
Advertisement

This communication is an advertisement for the purposes of the Prospectus Regulation EU 2017/1129 and underlying legislation. Itis nota prospectus. The listing of the shares of Nagarro SE on the regulated market of the Frankfurt Stock Exchange (Frankfurter
Wertpapierbdrse) will be effected based on an approved prospectus. The prospectus has been approved by the German Federal Financial Supervisory Authority (Bundesanstalt fir Finanzdlienstleistungsaufsicht -"BaFin") in accordance with the Prospectus Regulation
regime. However, the approval of the prospectus by BaFin should not be understood as an endorsement of the shares of Nagarro SE. Investors should purchase shares solely on the basis of the prospectus relating to the shares and should read the prospectus before
making an investmentdecision in orderto fully understand the potential risks and rewards associated with the decision to investin the shares. Copies of the prospectus are available on Nagarro SE's website (www.nagarro.com).


http://www.nagarro.com/

Key spin-off details

100% of Nagarro SE to be spun-off from Allgeier SE

Nagarro SE (Ticker: NA9)

Technical spin-off (no offering of securities)

Management roadshow: 08 — 15 December 2020
First day of trading: 16 December 2020

One Nagarro SE share for every one Allgeier SE share (allotment ratio 1:1)

Prime Standard segment of the Frankfurt Stock Exchange

11,382,513 registered shares

90 day lock-up for Company and major shareholders

COMMERZBANK and Jefferies



Today’s presenters

Custodian of entrepreneurship in the organization Custodian of operational excellence in the organization

Responsible for operations design
and coordination

Responsible for organizational design and
internal alignment

Co-founderin 1996, full-time since 2011,

Executive Board member at Allgeier 2014-2020 BTech in Electronics & Communications Engineering
BTech & PhD from IIT Delhi, MSE from Stanford, from REC Kurukshetra

research at the Tech and Ops Management

group at the Harvard Business School

Co-founder and full-time since 1996

Custodian of regulatory compliance Custodian of strategic finance

Responsible for capital markets & banking
relationships

With Nagarro since 2020

Responsible for coordinating compliance
activities globally

With the Allgeier group since 2017

Earlier MD Germany and COO at Berlitz Investment Banking at Credit Suisse (US, UK, India)
Business Administration dual degree from and Strategy and M&A at InterGlobe (IndiGo airlines)
Fachhochschule Pforzheim and the Grande MBA from Univ of North Carolina at Chapel Hill,
Ecole de Commerce, Lille MS from Univ of Georgia, BTech from IIT Delhi



Nagarro — a global company with no single HQ

o]

25 countries with
registered offices

16 nationalities in
senior management

- g

N America
Atlanta
Boston
Chicago
Indianapolis
Jacksonville

EMEA
Brasov
Bucharest
Cluj-Napoca
Cologne
Copenhagen
Craiova
Dubai
Ebene
Frankfurt
Freiburg
Hamburg

APAC
Bangkok
Beijing
Bengaluru
Gurugram
Hyderabad
Jaipur
KualaLumpur

Monterrey
New York
San Jose
Toronto

Helsinki
Johannesburg
Karlsruhe
London
Leipzig
Leverkusen
Munich
Oslo

Paris
Pirmasens
Sibiu

Pune
Melboume
Singapore
Sydney
Tokyo
X'an

Strassbourg
Stockholm
Stuttgart
Timisoara
Valletta
Vienna
Warsaw
Wiesbaden
Zurich



OQOur Mission Statement

To make distance
irrelevant between
intelligent people.




Our core values

Caring is our superpower

Client-centric Agile Responsible Intelligent Non-hierarchical Global



Nagarro at a glance

A global tech services company domiciled in Germany

Fast-growing, scaled, diversified, digital engineering leader
with a full-service portfolio

8,406 Nagarrians across 25 countries

Differentiated organization design based on
entrepreneurship and global teams

Diverse and loyal blue-chip customer base, 750+ customers

Strong results through “CARING” core values

€402 million
2019 revenue

€58 million
2019 adjusted EBITDA

14%
2019 adjusted EBITDA margin

38%
2017-2019 revenue CAGR

19%
2017-2019 organic revenue CAGR



Addressing a large, fast-growing digital services market

Growing spend on digital IT services, supported by structural tailwinds

$543 billion Automotive, Manufacturing
2024 and Industrial

Telecom, Media and Entertainment

Travel and Aviation

Financial Services and Insurance

Retail and CPG

Lifesciences and Healthcare

The estimate of the digital services market is based on the “3rd Platform IT Services” forecast in the IDC Worldwide Black Book, 3rd Platform Edition (August 2020). IDC defines the 3rd Platform as
made up of four pillars: cloud, mobile, big data, and social. These pillars represent a new architecture for ICT, based on a cloud-first, mobile-first approach to the management and usage of
devices, infrastructure, software, and services. In addition to the four pillars, IDC also added new technologies that it refers to as innovation accelerators., which include 3D printing, AR/VR,
artificial intelligence, loT, blockchain, robotics and security.



Differentiated market positioning

Engineering DNA
<epam> nagarro

Consulting DNA

>
accenture

e

Excellencein digital
product engineering to
“change the business”

Services DNA

- TATA
I ' ( b CONSULTANCY
SERVICES

Excellencein enterprise
services to “run the business”

Engineering DNA strengths:
Client intimacy
Rapid prototyping
Agile development
Lean, small-team culture
Architecture and code quality
Use of new technologies
Product management

Nagarro’s differentiated position:

Excellence in digital product
engineering combined with a full
portfolio of enterprise services



A full-service portfolio for comprehensive solutions

Revenue by service line

51%
Digital
Product
Engineering

14%

Digital Commerce & CX

\

€402m
2019

7%
Other

10%
New-Gen ERP
Consulting

19%
Managed
Services

Revenue by contract type

20%
Fixed Bid

1%
€402m Other
2019

79%

Time & Expense



Reach and scale to service multinational clients globally

Revenue by client region Personnel worldwide
10%
Rest of World
8,406
total professionals India: 5,172
. Romania: 721
‘C” N \E 7,588 Germany: 543
entral Europe . . f .
€402m (Germany is 30 %) professionalsin Chln‘a- 533
34% 2019 engineering USA:209
North Austria: 172
Ameri Others: 238
merica
15%

Rest of Europe



Diversified across industries and customers

Revenue by industry

6%
Management 13%
0 C Iti d
7% onsuiting an Automotive,

Business Information

Horizontal Manufacturing and
Tech Industrial
7%
Life Sciences and
Healthcare 13%
Travel and Logistics
9%
Public, €402m
Non-profit
and Education 201 9
12%
10% Telecom, Media and

Energy, Utilities Entertainment

and Building

Automation
11% 11%
Financial Services Retail and CPG
and Insurance

2
Revenue by customer

11%
Top 6-10

15%
Top 5

2019

74%
Rest

1. Revenue by industry is based on the company’s own classification of each client (or its corporate group) by industry.

2. Each corporate group is counted as a single customer.

Percentages are individually rounded and may not add up to 100%.
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Working with the leaders in each industry

Automotive, Manufacturing and Industrial

@‘D gkﬁg\bp . MARUTI sSuUzukl SIEMENS

Travel and Logistics

. - <
@ Post [CSX] |DB A@aport@ Lufthansa BB {:

STAR ALLIANCE

Telecom, Media and Entertainment

Telekom

A‘l hens  ADMIRAL i'ETENT NOKIA verizon’

Retail and CPG

M\Igyﬁ COoOPp im @ L walmart Labs

Financial Services and Insurance

o (a ERSTE é _ BANK
NetRoadshow’
Bank of Ireland [ Emirates NBD Grour BANK

Energy, Utilities and Building Automation
o ., w,
ASSA ABLOY ‘T"-{‘Ei"STA' ﬁ | INnnogy $¢LUTRON. Verbu nd

Public, Non-profit and Education

blackbaud NWE = e

PLAKSHa

vvvvvvvvvv

Life Sciences and Healthcare

= FRESENIUS (K\LOSTERFRAU RADIOMETER &)
HEALTHCARE GROUP

Horizontal Tech

- L] v Ll .
L= emltac S SEISMIC 2 Tricentis TUNGSTEN ,
‘‘‘‘‘‘‘‘‘‘ NETWORK
Management Consulting and Business Information

& RELX &

2 of the Big 3
management
consulting firms

The term “Big 3 management consulting firms” is used for McKinsey, the Boston Consulting Group and Bain Consulting.



Large client base to develop over time

14 years
average relationship,
preferred vendor status

> € 10 million
2019 revenue

4
clients

13 8 years
clients average relationship

€ 5-10 million
2019 revenue

76 5 years
clients average relationship

€ 1-5 million
2019 revenue

These are pro-forma numbers. Data from acquired entities is included as if they were part of the company for the entire period.




Proven ability to nurture client accounts, large and small @@

Growing small accounts Expanding large accounts
Number of > € Tmillion Revenue from top 20
accounts over time accounts over time (€)

163 m

128 m 135m

2017 2018 2019 2017 2018 2019

These are pro-forma numbers. Data from acquired entities is included as if they were part of the company for the entire period.




Why customers choose us @@

Nagarro’s “Enterprise Agile” mindset, processes and organization
design deliver:

« Enterprise-class robust engineering
+ Agility in projects and in client engagements
« Expertise applied flexibly across industries and regions

+ Agility in adapting to changing business and technology
environments







Virtual, global organization
rather than a federation of national orgs or legal entities

Emphasis on autonomy and choice
via internal marketplaces, not top-down decision making

Flat, entrepreneurial management
50+ top-level leaders, >25% of them entrepreneurs

Proprietary “business operating system”
embedding the org design and culture

[‘y .



Socially responsible around the globe

Making art accessible

VISION
ZERO !#I(R)AFFIC

Saving lives via road safety

s
X
) é

With WWF against single-use plastic

Organizing car-free days
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Open, global culture driving post-merger integration
and synergies

[ o— @ @ —@ @
2011 2014 2016 2017 2018 2019
Nagarro: Softcon: Mokriya: Ciber: iQuest: Farabi-S4M:
Product Managed services Design SAP Lifesciences, Mobile
engineering loT banking
Hexa: Conduct:
Cloud Information Objectiva:
security Product
engineering
Anecon:
Testing

Bringing the target’s capabilities to the world,
bringing global capabilities to the target’s clients.



Continued growth despite COVID-19

Revenues Gross Profit Adjusted EBITDA
€m €m €m

CAGR 38% CAGR 9%

2017-19 402,4 9M 2019 -9M 2020 129,1

57,7 58,2
105,9
321,4
294,1 93,0
89,9 41,8
210,6 64,2 34,3
I 25,5
2017 2018 2019 9M 9M 2017 2018 2019 9M 9M 2017 2018 2019 9M 9M

2019 2020 2019 2020 2019 2020



Growth pattern reflecting COVID dynamics

Revenues by segment
9M 2019 vs 9m 2020
321,4

2941

Rest of World

Rest of Europe 43,3 47,9
100,5 111,7

North America

Central Europe 122,7 119,6

9M 2019 9M 2020

Growth

53.3%

10.6%

11.1%

(2.5%)

Revenues by industry
9M 2019 vs 9M 2020

Mgmt Consulting and Business Information
Horizontal Tech

Financial Services and Insurance
Automotive, Manufacturing and Industrials
Retail and CPG

Life Sciences and Healthcare

Travel and Logistics

Public, Non-Profit, Education

Telecom, Media and Entertainment

Energy, Utilities and Building Automation

P,
)
<
o
5
c
o
©
<
N
O
N
o

34%

26%

24%

19%

19%

11%

1%

-7%

-10%

-11%

€38.8m



Summary outlook

2019

€402m

32%

€58m
(14% margin)

2020 guidance

€427m — €433m
(6% - 8% growth)

32% — 33%

€72m —€77m
(17% - 18% margin)

2021target

Organic revenue growth
rate in the region of 15%

Medium-term target

Organic revenue growth
rates to return to historical
(2017-19) levels

In the region of 15%



Spin-off benefits to the business

Branding Focus

Bringing visibility to the Enhanced management focus
Nagarro brand via capital on the core business, fewer
markets presence. distractions.

Scaling

Capital market access as a
pure-play digital leader to
support the growth potential
of the business.



Multiple tangible growth and upside opportunities

Opportunity to sustain and improve organic revenue CAGR 2017-19 of 19%

and improve margins over time

Historical investments...

Entry into numerous elite clients

Development of multiple verticals and horizontals
Ability to acquire and integrate companies

“One ERP” rollout in 2020

Brand refresh and planned stock market listing

...create future opportunities

High potential in existing accounts

Many cross-selling and innovation opportunities
Growth via synergistic M&GA

Cost-savings potential in central functions

Higher visibility for potential new clients



Investment highlights

Large, resilient and evolving software development market with
structural tailwinds

The leading digital engineering specialist with a full-service
portfolio and a differentiated “Enterprise Agile” approach

A large blue-chip customer base across many verticals and
geographies, strongly positioned with multinationals and the
German mid-market

Differentiated organizational design based on flat,
entrepreneurial management and agile, global teams

nagarro

Strong, predictable revenue growth, with attractive profitability
levels offering further potential upside

Multiple tangible growth vectors including cross-selling to Nagarro’s
large client base and continued synergistic M&A
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Thank you




Management board: representing the larger senior management team

Manas Fuloria

Custodian of entrepreneurship in the
organization

* Responsible for organizational design and
internal alignment

+ Co-founderin 1996, full-time since 2011,
Executive Board member at Allgeier 2014-
2020

* BTech and PhD from IIT Delhi, MSE from
Stanford, research at the Tech and Ops
Management group at the Harvard
Business School

Vikram Sehgal

Custodian of operational excellence in the
organization

* Responsible for operations design
and coordination

* Co-founder and full-time since 1996

* BTech in Electronics & Communications
Engineering from REC Kurukshetra

Annette Mainka

Custodian of regulatory compliance

Responsible for coordinating compliance
activities globally

With the Allgeier group since 2017
Earlier MD Germany and COO at Berlitz

Business Administration dual degree
from Fachhochschule Pforzheim and the
Grande Ecole de Commerce, Lille
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Supervisory board

Carl Georg Durschmidt

Chairman

+ Chairman of the Executive Board and
significant shareholder at Allgeier SE

+ Twelve years of experience investing in
German SMEs prior to taking a stake in
Allgeierin 2001 and joining the Executive
Board in 2003

* Education in business economics

Detlef Dinsel

Member

Managing Partner, IK Investment Partners

Chairman of the Supervisory Board of
Allgeier SE, on the board at several other
European companies

Senior leadership experience at Bain &
Company and Hilti Group

Mechanical engineering at the university of
Stuttgart and at the technical university of
Munich, MBA from INSEAD

Shalini Sarin, PhD

Member

Board member at Linde India, Meritor
Automotive Axles and Kirloskar Qil
Engines, Chair of the Center for Clean
Energy at Plaksha University

Senior leadership experience as global
CHRO at Philips Lighting Professional
Lighting Division, HR head India and Base
of Pyramid BU leader at Schneider Electric,
HR head India at Cairn Energy

PhD in Organizational Behavior and MA
Sociology from Delhi, International

Directors Program from INSEAD 0



Adjusted EBITDA reconciliation

Nine months period ended September 30 2020 2019
Total Total
kEUR kEUR

EBITDA 53,542 39,026

Losses on the disposal of non-current assets (net) 20 56

Losses from impairments and write-offs of customer receivables (net) 2,080 688

Expense from purchase price adjustments - 116

Expenses from acquisitions 47 126

Staff costs from restructuring and severance 238 349

Other non-recurring and prior periods related tems 2,307 1,455

Adjusted EBITDA 58,234 41,815




Capital structure

Net Liabilities
Comfortable liquidity position €m
Cash at year end adequate for company’s growth needs; Net leverage @

balances held in highly liquid short-term deposits

Net liabilities 68.9 ‘
Lease liabilities recognized per IFRS16 @ @

Pending merger of Connect AG with Nagarro SE at spin-off
High net leverage at Sep 30,2020 is temporary
Post merger, net leverage to get reduced to 1.9x
New financing arrangement post spin-off
As of October 30,2020, company has entered into a new
5,5 5,7

syndicated credit facility with five European credit Net loans from Allgeier

institutions, in an amount of EUR 200m, comprising a
term loan facility of EUR 100m and a revolving credit Lease liabilities 3,7 6,0 5,7
facility of EUR 100m Financial liabilities -16,6 27,9 438

Cash ! -79,5 -79,5
Nagarro intends to utilize the new credit facility to repay
loans to the Allgeier Group, as well as for working capital 2017 2018 2019 @ Sep 30, Adj. for As
and general corporate purposes 2020 ConnectAG1 Adjusted

1. Relates to the transfer of Connect AG to Nagarro SE, including the purchase price receivables from the sale and transfer of shares to Nagarro into equity of Connect AG.

Net Leverage is calculated as Net Liabilities divided by Adjusted EBITDA.



